
B-2-B Selling 3D
A BREAKTHROUGH WAY TO SEGMENT AND ENGAGE SMALL BUSINESS OWNERS



“I learned more in the first 45 minutes 
than I did in a whole year of sales 

coaching from our previous provider”

Linda Dao, Managing Director, 
Chicagoland Chamber

"I walked out of the program, 
applied the insight and made more 

money. Nuff said!" 

Jeff Rosset 
Director Sales & Marketing,  MidwestHR

“This is the most relevant sales and 
communications training I

have received in 20+ years”

Cynthia Kennedy, 
Keller Williams Real Estate

“Absolutely game-changing”

Eric Plantenberg, CEO 
Freedom Personal Development



A TRUSTED METHODOLOGY
• Founded 2010 after multi-year research with entrepreneurial companies
• Segments business owners into 16 entrepreneurial categories
• Prescribes engagement strategy customized to each prospect’s “DNA”
• 93% of sales professionals report better results

WE HELP CLIENT-FACING 
PROFESSIONALS...
• Decode the buying behavior of their target audience
• Engage prospects in ways they are more likely to respond
• Close more new business and generate quality referrals

KEY DIFFERENTIATORS
• BREAKTHROUGH: Recognized as a game-changing methodology
• AUTHENTIC: We wrote the book on entrepreneurial behavior
• RELEVANT: It’s about connecting and engaging people - not about process
• EFFICIENT: 3-hour program is all most teams need

about bosi

We power entrepreneurship around the world

entrepreneurial dna: the book that started the revolution

Neither are all businesses. In the engaging book, Joe Abraham 
helps you sort it all out and find the path that’s right for you.
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...entrepreneur-facing brands
across the eco-system

THE bosi selling program

Access to sales mentors,
coaches and course alumni 
for ongoing improvement
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We’re impacting...



THE bosi selling program

Public and private workshop options available 5

The BOSI Profile(s) of your sales team, target 
audience, best and worst customers

Marketing and sales strategy to
engage your ideal customer 

and drive new business
Access to sales mentors,
coaches and course alumni 
for ongoing improvement

AIMED AT HELPING 
YOUR TEAM SELL MORE



You’ll learn, have fun and leave with a
high degree of confidence and skill
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agenda
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The BOSI Quadrant - and the needs, frustrations and mindset of the different types of business owners.

The buying behavior and marketing triggers of each BOSI DNA Insight into how to sell to each BOSI DNA Identifying 
each participant’s DNA - and who they are best suited to sell to Selling as a team - leveraging each other’s DNA.

SWOT + 3 actionable strategies to deploy today!



after the workshop
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30 days of access to BOSI Certified Advisor 

1-Year Complimentary Readmission 

1-year access to premium sales training content 
on bosiDNA.com 



9

Get Started: Check the BOSI Selling public
workshop calendar or schedule a private

workshop for your company


